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| Think I've Had Enough of Being a Landlord - A Guide for Landlords
Considering Their Exit Options

"l never intended this to become a second job."
Many landlords entered the property market for perfectly sensible reasons.
e To build a pension.
« To create additional income.
o To provide for their family.
o Toinvest for the future.
For years, property delivered exactly that.
However, many landlords now find themselves asking a very different question:
"How do | get out?"

If that sounds familiar, you are certainly not alone.

Why More Landlords Are Considering an Exit
The property market has changed.
So has the role of being a landlord.

Many landlords now face:

~~ Higher mortgage costs.
Increasing regulation.

8% Greater legal responsibilities.

£8 Growing taxation concerns.

i Rising maintenance costs.
EPC upgrade requirements.

2¢ Tenant management issues.

t. Constant demands on their time.
For some, the enjoyment has gone.
For others, the financial returns no longer justify the effort.

And for many, they simply want their time and freedom back.



Does This Sound Like You?

v You worry whenever the phone rings.

v You have properties needing further investment.

v You are concerned about future legislation.

v You no longer need the rental income.

v You are approaching retirement.

v Your family has little interest in taking over the portfolio.
v You feel "property rich but cash poor."

v You have simply had enough.

If several of these apply, it may be time to consider your options.

Why Many Landlords Stay Longer Than They Want
Many landlords know they would like to exit.
The difficulty is knowing how.
Common concerns include:
e How much tax might | pay?
e Do | have to sell everything at once?
o What if my tenants are still living there?
e Will | need to spend money on repairs first?
e How long will a sale take?
o Will estate agents achieve the best outcome?
e What happens if a buyer pulls out?

As a result, many landlords continue to hold properties that they no longer wish to
own.

The Cost of Doing Nothing
Holding onto unwanted properties can carry its own costs.
These may include:

e Mortgage payments.

e Maintenance and repairs.

¢ |Insurance.



e Compliance costs.

e Void periods.

e« EPC improvements.

e Licensing requirements.

o Future tax liabilities.

e The ongoing stress of management.

Sometimes the cost of continuing can be greater than many landlords realise.

Understanding Your Sale Options
Many landlords believe they have only two choices:
1. Keep the property.
2. Sell through an estate agent.
In reality, there may be several ways to dispose of a property or portfolio.
Each offers a different balance between:
o Sale price.
o Timescale.
o Certainty.
« Convenience.
e Tax planning opportunities.

e Ongoing involvement.

Immediate Investor Sales
Professional investors often purchase properties quickly and without lengthy chains.
Like landlords, many investors use mortgages and finance to purchase property.

However, in order to provide speed, certainty and take on future risks, there
generally needs to be sufficient value within the purchase from the outset.

This can provide some landlords with:
v Afaster sale.

v Greater certainty.

v No onward chain.

Vv A discreet transaction.



v Reduced exposure to future costs and risks.

Structured or Phased Sales
Not every landlord requires an immediate exit.
Some landlords prefer to:

o Sell properties gradually.

o Dispose of a portfolio over time.

« Explore alternative sale structures.

o Plan around taxation issues.

e Maximise overall values.

In some circumstances, adopting a longer-term approach may allow values much
closer to current market levels.

The right answer depends entirely on your own objectives.

There Is No Single Right Answer
Some landlords prioritise:

= Achieving the highest possible price.
Others prioritise:

Speed.

i+ Certainty.

¥ Simplicity.
Many sit somewhere between the two.

The important thing is understanding all the available options before making a
decision.

Why Certainty Matters

Traditional property sales often involve long chains.

One purchaser withdrawing can cause multiple transactions to collapse.
Many landlords have already experienced this frustration.

Investors and professional buyers often work differently.

Their focus is usually on completing the transaction rather than finding the perfect
family home.



This can provide greater certainty for landlords who have already decided they wish
to move on.

The question often becomes:

"Would | rather achieve the highest possible figure at some to be agreed point
in the future?"

Or:

"Would | prefer a clear and certain outcome that allows me to move forward
right now?"

Only you can answer that question.

What About Estate Agents, Legal Costs and Tax?
Every landlord's circumstances are different.
Depending upon the route chosen, some solutions may potentially help reduce:
o Estate agency fees.
e Holding costs.
e Void periods.
« Ongoing maintenance costs.
e Future taxation exposure.
e Legal costs associated with multiple transactions.
Understanding these options early can help you make informed decisions.

Professional legal and tax advice should always be obtained before proceeding with
any transaction.

How DealPackaging4investors May Help

DealPackaging4investors works with landlords considering:
v Full portfolio disposals.

v Partial sales.

v Investor introductions.

v Off-market opportunities.

v Structured exits.

v Portfolio planning.

v Alternative sale strategies.



The circumstances of every Landlord are different.
Our role is not to pressure you into selling.

Our role is to help you understand your options and identify the route that best meets
your personal and financial objectives.

Ask Yourself Three Questions
1. If I were not already a landlord, would | buy these properties today?

2. If nothing changed over the next five years, would | still be happy owning
them?

3. What value would | place on getting my time, freedom and peace of mind
back?

If those questions make you stop and think, perhaps now is the right time to explore
your options.

Take the First Step
A confidential conversation costs nothing.
Understanding your options may save years of stress and uncertainty.

Whether you wish to sell one property, several properties or an entire portfolio, it
starts with understanding the choices available to you.

The DealPackaging4investors service includes:

. Confidential discussion.

4> Consideration of one property or an entire portfolio.
No obligation.

+ Complete discretion.

Because sometimes the best investment decision is knowing when it is time to move
on.

We are passionate in Proving Honesty & Integrity Come Free in Property
Investing.

How do | get things started?

Fair question and it’s very easy, exactly how we like to make the whole process.
Simply complete our short form on our web page. It will prompt you to provide your



contact details and some information about the properties you want to sell. That just
gives us some basic information and a start point for any discussion.

One of our team will contact you to have an initial online conversation. We will want
to understand what you are hoping to achieve and will be fully transparent with you —
if we can help, we will. Equally, if we think your circumstances or aspirations are not
aligned to the service we offer, we will be honest about that too.

Navigate to our web page here and get things started —
www.dealpackaging4investors.com




